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KEY ECONOMIC INDICATORS 
(IN BILLIONS OF U.S. DOLLARS, UNLESS NOTED) 


1989 1990 1991 1992 (est) 


Domestic Economy 

Population (millions) 1.8m 1.84m 1.91m 1.97m 
Employment (thousands) 670 689 700 715 
GDP Ziel S802 3325 34.0 
Per Capita GDP (thousand USD) 15,388 18,570 17,631 17,258 
Inflation 5% 9% 5% 5% 


Government Consolidated Accounts 

Total Public Revenue 7.45 tLe22 13.02 13.45 
Oil Income 6.2 9.7 11.05 11.4 
Non-Oil Income 1.28 1.52 1.97 2.05 

Total Public Expenditure 10.37 14.56 16.3 15.5 
Recurrent Spending 8.84 9.39 9.32 9.6 
Development Spending 1«83 a.37 1.28 
Special Military/Foreign Aid N/A 3.9 5.7 4.4 

Government Accounts Balance -2.92 3.434 -3.28 -2.05 


Balance of Payments 
Exports 15.52 21.11 20.63 21.3 
(% Oil & Gas) 72% 75.5% 67.5% 68.5% 
Imports 10.13 11.58 12.26 13.2 
Trade Surplus 5.39 9.53 8.37 8.1 
Current Account Balance 4 4.68 N/A N/A 
Balance of Payments i.5 -0.29 0.67 N/A 
CB Foreign Exchange Reserves 4.53 4.58 4.7 4.8 
Average Exchange Rate (Dh:$) 3.671 3.671 3.671 3.671 


U.S.-UAE Trade 

U.S. Exports to the UAE 1.2 998.2m 1.4 1.5 
U.S. Imports from the UAE 685m 888.5m 769.2m 700m 
U.S. share of UAE Exports 4.5% 4.2% 3.5% 3.8% 
U.S. share of UAE Imports 12% 8.6% 11.5% 11.7% 


Principal U.S. Exports to the UAE in 1991: Oil/Gas Field Equipment, 
Transportation Equipment, 
Machinery 

Principal U.S. Imports from the UAE in 1991: Oil, Aluminum 


Sources: Central Bank Economic Bulletin, June 1991; Journal of the 
Emirates Industrial Bank; U.S. Department of Commerce statistics; 
United Arab Emirates: Economic Country Profile (Economist 


Intelligence Unit); Al Bayan (Arabic Daily) and other local media; 
IMF trade statistics. 





INTRODUCTION 


The United Arab Emirates (UAE), located on the eastern coast of 
the Arabian Peninsula, is a loose federation formed in 1971 by 
seven small emirates whose total area is about the size of 
Maine. The seven emirates are Abu Dhabi, Dubai, Sharjah, Ajman, 
Umm Al-Qaiwain, Ras Al-Khaimah, and Fujairah. 


The terrain is characterized by sand desert, barren mountains, 
and salt flats. In the past, the economies of the emirates were 
dependent on pearling, trading, and fishing. The exploitation of 
extensive petroleum deposits, beginning in the early 1960s, has 
radically transformed the area from a subsistence economy into a 
country of great wealth and global economic significance ina 
very short period of time. This transformation has taken place 
smoothly, although there is considerable social pressure to 
maintain the old way of life. 


Oil was first exported from Abu Dhabi in 1962, and from Dubai in 
1969. Nevertheless, it was not until the 1973 leap in oil prices 
that the newly formed federation was able to develop a modernized 
nation and make impressive gains in economic stature. The 
economic boom which began in the 1970s peaked in 1982, after 
which the economy experienced a slump with the fall in oil prices 
in 1983 and thereafter. The economy recovered substantially by 
1989. Although increasing diversification is evident, the UAE 
economy remains highly dependent on the country’s abundant 
hydrocarbon resources. 


The seven emirates are not equal in wealth or power. Hydrocarbon 
reserves, and therefore revenues, are not equally distributed. 
The associated disparity in political power is reflected in the 
number of positions allocated to each emirate in the federal 
government structure. Abu Dhabi is by far the wealthiest and 
most powerful emirate, followed by Dubai. 


Each emirate is ruled by a sheikh who retains considerable 
autonomy over local affairs, including taxation, mineral 
resources, and commercial activities. Indeed, until the 1980s 
there was practically no federal regulation of business 

activity. Regulation was conducted in a traditional, ad hoc 
manner by individual rulers who still remain highly reluctant to 
relinquish regulatory authority to central institutions, although 
new initiatives are being taken to strengthen federal authority. 


ECONOMIC OVERVIEW 


The UAE economy achieved a very high rate of growth in 1990 and 
also performed extremely well in 1991, in spite of the strains of 
the Gulf War. 
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The year 1990 can be neatly divided into two distinct periods: 
before and after the August 2 Iraqi invasion of Kuwait. The UAE 
economy boomed prior to August 1990, benefitting from a 
continuation of higher oil prices as well as substantial economic 
activity in other sectors, including a strong construction 
industry and increased commercial and service activities. The 
increase in oil revenues brought about by higher oil prices and 
increased production had given the UAE a much needed boost to 
take its economy out of the doldrums of the mid 1980s. 


After Iraq’s invasion of Kuwait, the economy was jolted as many 
sectors came to a near standstill due to the uncertainty of the 
period. However, the overall performance statistics of the 
economy were stellar due to the significant jump in oil prices 
and the decision taken by Abu Dhabi to put the oil pumps in full 
production in response to the crisis. While many sectors, 
including commerce and construction, were badly hurt by the Gulf 
crisis, some firms benefitted by associated windfall profits 
because of the nature of their business--these included hotels, 
restaurants, suppliers of military equipment, etc. 


Nineteen ninety-one began with the threat of war overshadowing a 
sluggish economy, but in the postwar period the UAE economy has 
gained momentum and fully recovered from earlier setbacks. The 
economic slowdown would have been much worse without the decision 
by the government to increase funding to revitalize the 
construction industry. 


Although there was some delay in getting the non-oil sectors of 
the economy rolling again after the Gulf War, business confidence 
has grown and the pace of general economic activity has picked up 
and returned to normal levels. Oil revenues in 1991 were higher 
than in 1990 due to the country’s decision to pump as much oil as 
possible with OPEC’s blessing to make up for the shortfall from 
Iraq and Kuwait. 


Moderate budget policies of spending restraint and monetary 
expansion, combined with the prudent management of the banking 


system and a free exchange and trade atmosphere, have encouraged 
steady economic growth. 


The federal deficit for 1991 was trimmed from earlier levels, due 
in part to concerns over the extra budgetary demands associated 

with the Gulf War. During 1990 and 1991, the UAE was called upon 
to commit extensive resources to its own defense, to contribute 

to the allied defense effort and to provide aid to the front-line 
states affected by the crisis. In the wake of the Gulf War there 
is a new sense of urgency to enhance the security posture of the 
UAE. Emphasis has also been placed on expediting infrastructural 


development in the Northern Emirates (the five emirates excluding 
Abu Dhabi and Dubai). 


Furthermore, with the outcome of the BCCI situation still 
unclear, it can be anticipated that additional funds will be 
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required as part of any final settlement of the defunct bank. In 
spite of the numerous drains on the UAE’s funds during 1991, the 
strong foreign exchange reserve position of the Abu Dhabi 
Investment Authority (widely estimated at over $65 billion) 
provides a comfortable cushion that assures the basic soundness 
of the economy and banking system. In fact, the effect of the 
extraordinary costs incurred in 1990 and 1991 show up as a minor 
blip in the long-term economic picture of Abu Dhabi. 


Ambitious development plans over the next several years are 
slated to continue moving forward, especially in the petroleum 
sector. These plans should be carried out in stride, given the 
significant wealth of the UAE and the prospects for continued 
prosperity derived from oil. Nevertheless, a somewhat more 
cautious approach to spending may become the norm in the future. 


At a time when the tumultuous events of the Gulf crisis caused 
unexpected declines in foreign exchange reserves, the banking 
sector remained sound due to a high level of liquidity and the 
commitment of the authorities to take whatever actions were 
required to maintain confidence in the banking system. The trade 
figures for 1991 indicate a substantial trade surplus, as was 
recorded in 1990. A similar surplus is projected for 1992. 


In 1991, oil and gas accounted for about 41.5 percent of total 
GDP. This percentage has varied over the years as oil prices and 
production have fluctuated. Although the relative economic 
importance of the industrial sector may vary from year to year, 


its importance in absolute terms has been increasing steadily in 
recent years. The UAE has a stated policy of encouraging 
investment in the industrial sector in an effort to diversify the 
economy. An offset program for military procurements was 
introduced in 1991 to bring in investment funds. Foreign 
investment is welcome, and since the OPIC agreement was signed in 
1991, opportunities are excellent for increased U.S. investment 
in the UAE economy. 


The UAE is particularly interested in high technology 
investment. As a rule, it discourages investment in labor 
intensive industries due to the country’s low native population. 
However, a plentiful supply of low-cost labor can easily be 
imported as necessary to sustain economic momentun. 


THE GOVERNMENT SECTOR 


The government sector of the UAE economy includes the accounts of 
the federal government as well as the accounts of the seven 
individual emirates. Although the federal budget has been 
growing in recent years, the accounts of the oil rich emirates, 
particularly Abu Dhabi, are estimated to total significantly more 
than the entire federal budget. However, figures for the 
individual emirates are not published and are difficult to 
estimate accurately. 
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Although there may be some short-term belt tightening (given the 
additional financial squeeze placed on Abu Dhabi and the UAE due 
to the Gulf War), continued spending on major projects in the 
short to medium term will continue to stimulate the economy as it 
did during the Gulf crisis when private commercial activity 
Slowed down. 


Prior to 1991 the federal budget was not actually prepared until 
year end, and was more of a reconciliation of accounts since the 
fiscal activities of the government during the year were 
conducted on a continuing resolution basis. There has been a 
trend towards greater austerity, which will likely tighten the 
budget process. Nevertheless, federal budget deficits are likely 
to continue, but at reduced levels. 


By far the largest share of the federal budget is funded by 
contributions from the Emirate of Abu Dhabi. Other contributions 
are principally from ministry revenues and to a lesser extent the 
less wealthy emirates, mainly Dubai. 


THE TRADE SECTOR 


The disruptions of the Gulf crisis had a major impact on trade in 
the UAE, but since this impact was distributed between two 
calendar years (1990 and 1991), the effect was less dramatic on 
an annual basis. Trade activity was high in the period prior to 
the Iragi invasion of Kuwait; it has rebounded in the post-war 
period. In fact, the UAE has benefitted from the rebuilding of 
Kuwait amidst a regional post-crisis boom. 


While most commercial activities were adversely affected by the 
disruptions of the Gulf crisis, some sectors actually benefitted 
from the situation. The UAE, and especially Dubai, is an 
important reexport center for the region--with many products 
transitting Dubai enroute to Iran. As the general prosperity of 
the region increases, so will the volume of trade through the UAE. 


The UAE’s major exports are oil and gas, which have accounted for 
roughly three-fourths of total export receipts in recent years. 
The major UAE imports are, in order of importance: transportation 
equipment, other manufactured goods, food and live animals, and 
chemicals. 


Japan dominates both import and export markets in the UAE. A 
Significant share of UAE oil exports goes to Japan (about 40 
percent). Other major purchasers of UAE oil are Western Europe, 
the United States, South Korea, and Singapore. The United 
States, Great Britain, Germany, Italy, and France follow Japan in 
their share of the UAE import market. These six nations together 


accounted for approximately 62 percent of the country’s total 
imports in 1991. 
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Total exports during 1990 were over $21 billion, an increase of 
30 percent over 1989, largely attributable to much higher oil 
revenues. Exports in 1991 were slightly lower at around $20.6 


billion, but exports in 1992 are estimated to top $21 billion 
again. 


The United States has always had a favorable balance of trade 
with the UAE. U.S. imports from the UAE totaled $888.5 million 
while UAE imports from the United States totaled $998.2 million 
in 1990. In 1991 U.S. imports stood at $725 million, while UAE 
imports from the United States totaled $1.4 billion. 


The UAE had a balance-of-payments deficit of $294.8 million in 
1990 as a result of heavy demands placed on the country during 
the Gulf War, and the massive outflow of capital during the 
crisis. The negative factors which affected the 1990 balance of 
payments have been overcome, however, and for 1991 the UAE had a 
favorable balance of $674.2 million. 


The UAE is quickly becoming recognized as a regional center for 
commercial activity. As a result of the generous incentives 
offered, the free trade zone in Jebel Ali continues to register 
rapid growth in the value and volume of imports and exports which 
it handles. Although much of Jebel Ali’s activity has focused on 
trade, there is also a campaign under way to attract investment 
in industrial activities, with increasing success. 


THE OIL SECTOR 


Vast oil and gas reserves, currently estimated at 100 billion 
barrels of oil and 200 trillion cubic feet of gas, make the UAE 
one of the most mineral-rich nations in the world. It ranks in 
the top five nations in terms of crude oil reserves. At current 
rates of production, the nation’s oil would continue to flow for 
at least the next 75 years, and probably much longer. 


Oil in the UAE is not distributed evenly, however, with the Abu 
Dhabi Emirate holding a dominant share (approximately 95 percent 
of proven reserves). The Emirate of Dubai currently accounts for 
roughly 20 percent of total UAE oil production, compared with 
about 80 percent for Abu Dhabi. However, at the current rate of 
production the more limited resources of Dubai will be depleted 
much sooner than the reserves of Abu Dhabi. Sharjah and Ras 
Al-Khaimah produce very little oil, and the potential for oil 
discoveries in the other Northern Emirates is not considered 
promising. UAE oil deposits are distributed rather equally 
between onshore and offshore fields. 


The UAE had long been seeking an increase in its OPEC quota in 
line with its proven reserves and production capacity. The Iraqi 
invasion of Kuwait gave the UAE an opportunity to increase its 
OPEC share as producing countries scrambled to meet the shortfall 
after Iraq and Kuwait dropped out of the oil-production picture. 
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The UAE is currently operating somewhat under full capacity due 
to recent cutbacks by OPEC members. Peak production capacity is 
now near 2.5 million barrels per day. 


The UAE has embarked on a multibillion dollar program to expand 
production capacity to around three million barrels per day 
within the next several years. Major expansion plans are 
underway both onshore and offshore, with the emphasis on boosting 
production capacity in existing oil and gas fields. Heavy stress 
is being placed on enhanced oil recovery techniques and sound 
management of the oil fields in an effort to maximize the 
long-term yields of each field. 


A major expansion of existing refinery capacity is also being 
planned. In March 1991 it was announced that capacity was slated 
to increase to between 250,000 and 300,000 barrels per day, up 


from the current capacity of approximately 180,000 barrels per 
day. 


THE BANKING SECTOR 


The events of 1990 and 1991 posed a number of major challenges 
for the UAE Central Bank. Shortly after the invasion of Kuwait 
there was a massive outflow of capital from the UAE and a heavy 
demand on the local banks for cash in the form of foreign 
exchange. The Central Bank pumped in needed liquidity and 
provided large quantities of dollars to the banks to meet the 
demands of their depositors. The solvency of the banking system 
was never threatened, given the vast foreign exchange reserves 
held by Abu Dhabi Emirate. However, the actions of the Central 
Bank did much to restore calm. Official statistics show that a 


large portion of the funds transferred abroad during the crisis 
have returned to the UAE. 


The UAE has been described as over-banked, with 48 fully licensed 
commercial banks having almost 300 branches, 2 restrictive 
license banks, and 13 foreign banks. Citibank is the only 
American bank with branch operations in the UAE. The country has 
officially encouraged bank mergers, although this policy has not 
as yet had much effect. The UAE is no longer issuing licenses 
for new foreign banks to establish branches. 


A major development in the banking sector during 1991 was the 
commissioning by the Cabinet of a feasibility study on offshore 
banking in the UAE. Although the study has not been finalized, 


proponents of the proposal favor setting up an offshore banking 
center in Dubai. 


Finally, the cessation of BCCI’s activities and the freezing of 
BCCI’s assets overseas has had a notable impact on the banking 
sector in the UAE. A final decision on the future of the bank is 
still pending court action; however, at this time it appears 
unlikely that the shareholders will proceed with any type of 
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restructuring. Despite the jolts to the international banking 
community operating in Abu Dhabi, confidence in banking in the 


UAE has remained high due largely to the sound financial posture 
of the country. 


GENERAL ECONOMIC OUTLOOK 


Future economic prospects for the UAE are excellent. Current 
plans to increase oil production capacity will allow the country 
to continue its rapid economic development and to set aside 
significant portions of its oil revenues as reserves for the 
future. Most basic infrastructure projects have been completed, 
though ambitious plans are still on the drawing board for 
numerous new projects that have been identified for the future. 


GDP is expected to continue increasing. Development of the 
non-oil sectors of the economy should accelerate, but at the same 
time oil revenues are also expected to increase. Given this 
scenario, the relative contributions of oil and non-oil sectors 
to the GDP are likely to remain roughly constant. Obviously, the 
future economic prospects of the UAE also depend on regional 
security and domestic stability. 


The UAE continues to develop its legal framework for regulating 
the economy. In 1991, for example, major progress was made in 
drafting federal legislation to implement protection of 
intellectual property rights. Copyright, trademark, and patent 
laws have been drafted and are awaiting enactment. 


The UAE is involved in discussions with the Gulf Cooperation 
Council (GCC) concerning integration of the regional economy. 
The U.S.-GCC dialogue held in January 1991 is to be followed by 


other meetings to discuss bilateral cooperation, especially in 
the commercial area. 


IMPLICATIONS FOR THE UNITED STATES 


Opportunities for U.S. business in the UAE continue to expand. 
The UAE became increasingly receptive to a stronger U.S. economic 
presence in the aftermath of the Gulf War, resulting in a 
favorable environment for Americans to conduct business and 
secure contracts. The UAE continues to be an upscale market with 
an appetite for leading technology, a fact that should favor U.S. 
exporters. Nevertheless, cultivation of the UAE market requires 
aggressive marketing, frequent face-to-face contact with clients, 


and a strong commitment to remain in a very competitive market 
environment. 


Overall U.S. competitiveness and quality of services are 
improving, and there is significant U.S. investment in many 
sectors of the UAE economy. The United States maintains about a 
15 percent share in the overall market. 
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Getting into the Market: The main business centers in the UAE 
are Abu Dhabi, Dubai, and Sharjah, with Dubai holding the 
undisputed position in commerce and Abu Dhabi continuing as the 
center of financial, major project planning, and government 
activity. Sharjah is making efforts to attract more trade and to 
establish manufacturing plants. 


The first step in entering the UAE market is usually acquiring an 
agent, or local partner, which is a legal requirement and helps a 
firm establish a footing in the country. All individuals engaged 
in business are required to obtain operating licenses from the 
municipal authorities of the respective emirates. Businesses 
must also register with the federal Ministry of Labor to obtain 
work permits and resid visas for their expatriate employees. 
In addition, local an ign companies must register with the 
Ministry of Economy a merce. 


BEST PROSPECTS FOR EXPORTS OF U.S. PRODUCTS AND SERVICES 


Oil and Gas Field Machinery and Services: Oil and gas field 
supplies and services remain one of the biggest export markets 
for U.S. firms. The UAE is continuing a major program to expand 
production capacity. It has been estimated that at least $8 
billion will be spent on new oil and gas field projects, and for 
upgrading several existing facilities, between 1992 and 1994. 
This amount will maintain the demand for spare parts, tubular 
goods, instrumentation, wellhead equipment, pumps, valves, 
compressors, measuring instruments, pipes and fittings, and etc. 
The United States has approximately a 50 percent share of overall 
UAE imports in this market and enjoys a good reputation for 
quality. 


Water Resources Equipment: At present, the UAE is producing over 
200 million gallons per day of desalinated water. About 30 
desalination projects, which are most often co-located with power 
generation plants, can be found around the country. Consulting 
and engineering services, along with the supply of related 
equipment, provide a potential market for U.S. firms. 


Electric Power Generation: The UAE’s demand for electric power 
is projected to increase to 6,900 MW by the year 2,000, a 
dramatic increase from 3,850 MW in 1988. Electricity consumption 
is rising 10 percent annually. Plans to meet future demand 
include the construction of the second phase of the Taweelah "B" 
power station in Abu Dhabi (400 MW), construction at the Al-Mifra 
facility (100 MW), expansion of the Al Ain power plant (from 250 
to 600 MW), and the Jebel Ali "G" power plant (400 MW). Total 


expenditures for these projects will be approximately $2.5 
billion. 
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Telecommunications Equipment: Over the next three years, the 
Emirates Telecommunications Corporation (ETISALAT) will invest 
nearly $500 million to improve and expand its telecommunication 
network. Planned projects include fiber optic links, cable 
systems, enhancement of exchange capacities to meet expanding 
demand, PABX systems, modems, coin-operated telephones, 


electronic mail systems, paging systems, and expansion of mobile 
phone networks. 


Construction Equipment: The UAE will spend well over $5 billion 
on the construction of infrastructural projects over the next two 
to three years. These projects include the construction of 2,500 
new commercial/residential buildings, over 1,000 villas, 
hospitals, schools, power plants, airport runways, etc. The 
construction of pipelines and onshore/offshore oilfield 
facilities, as well as dredging projects, will also provide 
business opportunities. U.S. construction equipment has been 
enjoying an excellent reputation in the UAE. 


Air-conditioning and Refrigeration: Due to the extreme heat and 
humidity of the UAE, air-conditioning and refrigeration are basic 
necessities throughout the year. There is a large demand for 
central air-conditioning, ventilation technology, and replacement 
parts. The market is well developed and very competitive. 

Price, after-sales service, and maintenance are major competitive 
factors. The estimated local market demand for 1991 was 
approximately $120 million for air-conditioning and $15 million 
for refrigeration. 


Industrial Chemicals: The import market for industrial chemicals 
in the UAE in 1990 was $251 million, a 10 percent increase over 
1989. Approximately $128.3 million of the total was for chemical 
materials (disinfectants, insecticides, fungicides, starches, 
anticorrosive preparations, etc.). Due to the climate of the 
UAE, the market for anticorrosive preparations has been growing 
at an annual rate of nine percent. 


Medical Equipment: During the next two years, the UAE Government 
is expected to spend over $400 million for the construction and 
upgrade of its medical facilities. Traditionally, the United 
States is the leader in medical investment, research, and product 
development. Promising opportunities may particularly be found 
in surgical appliances and supplies, laboratory analysis 
instruments, radio therapy equipment, cancer diagnosis, optical 
measuring instruments, and nuclear magnetic resonance. 


Architectural, Construction, and Engineering Services: The 
market for architectural, construction, and engineering services 
in the UAE is worth well over $750 million annually. Competition 
is intense, but U.S. firms offering quality services can succeed 
in such fields as oil and gas, water desalination and power 
generation, high-rise commercial/residential buildings, and 
roads. The estimated value of construction activity over the 
next three years is $8 billion. 
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Household Consumer Goods: A high per capita income in the UAE 
has resulted in a large portion of disposable income being spent 
on household consumer goods. Internationally known brands are 
present in the market, where price is a major competitive 
factor. As the UAE currency is pegged to the U.S. dollar, the 
appreciation of non-U.S. currencies has given U.S. suppliers a 
price advantage in the UAE. 


Textiles: The markets for carpets, rugs, linens, and wearing 
apparel in the UAE rely heavily upon imports. The United States 
supplies a large portion of the carpet and rug market. Demand in 
this market will be supported by the current housing construction 
boom. The United States is the second largest supplier of linen 
products. In the apparel market, however, U.S. firms provide 
only 5 percent of the UAE’s imports. Opportunities might be 
increased through more aggressive marketing. Sensitivity to 
local custom and climate are paramount to success in the textile 
market. 


Computers, Peripherals, and Software: The UAE computer market 
has attracted big names such as IBM, Wang, Prime, NCR, HP, Cray, 
Apple, Digital, and Compaq. Peripherals and software compatible 
with these firms’ equipment is in great demand. Federal 
legislation on copyrights and patents is expected to be enacted 
in the near future. These laws will help stop the widespread 
sale of pirated software and increase sales of copyrighted 
products by an estimated 500 percent. 


Drugs and Pharmaceuticals: With favorable dollar exchange rates 
and the local currency pegged to the U.S. dollar, importers who 
traditionally source products from countries such as Germany and 
Switzerland are now sourcing more products from the United 
States. U.S. research and product development in drugs and 
pharmaceuticals is held in high esteem. The United States 
currently supplies about 10 percent of this $115 million import 
market. 


Cosmetics and Toiletries: There is a general receptivity to 
American cosmetics and perfumes due to the high level of U.S. 
research and development in the skin care industry. There is an 
excellent market for major brand names. In a total import market 
worth $190 million annually, U.S. firms supply about $22 million. 


Food Processing Machinery: Although the UAE is dependent on 
imports for over 80 percent of its processed food requirements, 
the local agricultural sector has grown substantially in recent 
years. The country is now less dependent on milk and milk 
derivatives and is self-sufficient in bakery products. Due to 
the harsh climatic conditions of the country, fresh produce is 
limited. Most food processing is limited to reconstituting and 
packing imported ingredients. There is great potential for 
increased U.S. sales in this market. Responsiveness to trade 
inquiries, competitive prices, fast delivery, and promotion are 
major elements of success in the food processing industry. 





